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Congratulations on showing up for your dreams and reading The 
Income Replacement Formula!

This workbook will ask you a few very important questions for each 
of the 7 simple steps, to help you get clear and formulate your own 
personal action plan.  

Using it will ensure you get the most out of The Income Replacement 
Formula, so that you’ll know exactly what to do for YOUR situation, 
because I know you’re the kind of person who will just go DO it 
already, once you know what to do. 

Specifically you’ll get:

• The exclusive companion to The Income Replacement Formula that 
you can use to hone in & take fast, strategic action

• Instructions on exactly “what to do next,” so that you’re super-clear 
and able to laser-focus on the road to quitting and staying out of 
your 9-5.

• Simple, specific, customized clarity for each step

Let’s get started!

My amazing friend,

–Christine
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Trying to do everything doesn’t work, so first let’s decide which of your passions you 
will pursue.

What could you spend all day doing and not get tired?

1 Decision

What could you talk about endlessly because it’s so fascinating to you?

How will deciding on just one idea help you replace your income?

Why do you REALLY want to have your own business?

From answering these questions, write down the 1 passion you’ve decided to build a business 

around!

Action step
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You can control two things in life: Your thoughts and your actions. Time to tackle your 
thoughts so that you can lay a strong foundation for taking aligned actions.

Where in your life have you been waiting for “someday”? 

2 Mindset

When you say, “I have big dreams” do you hear a “but…” that follows? What does it say?

What are some things in your life for which you are grateful? How can you write down 

some “gratitudes” like this every day?

How can you flip that negative statement into a positive? (For example, “I wonder what I 

have to offer, that people will pay me for? I’m so excited to discover it!”)

Based on the answers above, write down 2 affirmations to say every day until they 

come true!

Action step
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Often when we start in business, we want to help everyone, but if we try to help 
everyone, we wind up attracting no one! Let’s discover who you’re uniquely gifted to 
serve and help right now!

What do other people notice is unique about you? This will help you identify some 

awesome ways to memorably market yourself! 

3 Niche

What makes you weird? (Hint: it’s probably the same thing your ideal client thinks is weird about her!)

Who do you take a stand for? 

Spend 15 minutes on your Confidence Resume!  *Need more help with this? Check out the 

template in my Know Your Niche self-study program.

Based on these answers, describe who you are most excited to help right now?

Action step
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http://bit.ly/know-your-niche-challenge
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Now that we know who you’re going to help, we’re going to create how you’re going to 
help them.

What problems do have the people in your niche have?

4 Offer

Describe the package you’re creating to solve these problems.

How many of those do you need to sell each month in order to reach your income goals?

How will you price this package?  
Pro tip: Start by identifying your current hourly rate at your 9-5: Take your annual income, divide it in half, and 
take the first two numbers. That’s your rough hourly rate, if you work full-time. There’s a lot more to it than this, 
but this can be an easy starting point!

Describe your package in one sentence. For example, for $5,000, I work with high-

achieving women one-on-one for 6 months to help them replace their incomes and quit 

their jobs.

Action step
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Now that you’ve chosen your market and your offer, it’s time to share it with your niche 
so that they can buy it!

Make a list of your best friends and favorite family members who you could tell about what 

you’re doing.

5 Marketing

Create a list of casual friends who you’re excited to share your business with. 
Pro tip: Use your list of Facebook friends or your favorite social media platform as a start.

Write a post that you can share after you personally fill in the people in your network.

Choose your favorite social media platform on which you’re going to get visible.

Send 2 personal outreach emails today to fill people in on your new business! Start your 

draft below.

Action step
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It’s time to get in front of even more people who are going to connect with what you 
have to offer and want your help to solve their struggles!

What would increased visibility to do for your business?

6 Visibility

What would be the most fun way for you to get free visibility? (some options: writing articles, 

guesting on podcasts, posting regularly in FB groups, etc.)

What will you do WEEKLY to connect with real people, giving real value?

What will you do DAILY to connect with real people, giving real value?

Schedule time in your calendar for this week’s daily & weekly tasks!

Action step
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You’re ready to be bringing in real money in your business; so we’re going to determine 
exactly how you’re going to do that! 

What resistance or fears do you have around sales? Why is that? 

7 Sales

How have you gotten clients or customers in the past, and how can you do more of that 

strategy? (If you haven’t gotten your first client yet, what would be the most fun way for you to get them?)

What are your top money-making tasks that you MUST do every single day?

How would it feel to JUST do that strategy and forget all the rest of the “shoulds” when it 

comes to sales? 

Write down the way you’re going to get your first or next client! Then schedule time on your 

calendar to carry it out!  

(Hint: This most likely correlates with the tasks you just scheduled in step 6!)

Action step
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Now that you’re clear on how each of the 7 steps apply to your situation, you can set 
yourself up for success by honing in on your number and surrounding yourself with 
others on the same journey!

What’s the number you want to be making in your business in order to make the leap? 

8 Bonus! Making the leap

Who will support you in this process? 
Pro tip: Join my private Facebook group online to surround yourself with others on the same journey!

What is your #1 goal for the next 90 days?

Write down 5 wins you’ve already had with your business, no matter how big or small they 

may seem (maybe it’s going through the first 5 steps of this workbook!), and choose a way to 

celebrate them. 

Action step

Who will be your hired coach? 
Pro tip: You can book a call with me to see if we’re a good fit by clicking here.
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http://www.facebook.com/groups/lifewithpassionsociety/
https://calendly.com/lifewithpassion/claritycall/04-17-2018


Woohoo! By completing this workbook, you’ve moved 

yourself even closer to replacing your income! Big 

congrats to you!

Now come on over to my private Facebook group and share 

your biggest takeaway so that you have support and 

accountability, and we can cheer you on!

Christine
Christine McAlister 

christine@lifewithpassion.com

Congratulations

https://www.facebook.com/groups/lifewithpassionsociety/
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