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Introduction

Christine

First of all, way to show up for yourself and your business by 
signing up for this challenge!

I’m excited to walk you through this confidence-boosting process 
to know your niche so that you can serve your ideal clients and 
grow your business!

Here’s what I know for sure and what you, too, will know by the 
end of this challenge: you DO have somebody you are already 
able to serve and you are totally ready, where you are now, to do 
that.

It takes 2 things to serve people well:

 1. Clarity on who you want to serve & how

 2. Confidence that you can serve them

So this challenge is not just about discovering who you desire to 
serve, it’s also about gaining the confidence to serve them.

This is much closer than you think, even if you’ve struggled with 
it for a while! If you stick with me for the next 5 days, and show 
up for yourself and participate, I promise you you’re going to have 
more clarity and gain more confidence!

You already have what you need in order to be able to serve your 
niche well.

Let’s get down to exploring why that’s true so that you can get out 
there and do just that!

       Lots of Love, 
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— Day One —

The Power of Your Story
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Many of us high-achievers walk 

around oblivious to our awesomeness. We 

compare ourselves to others, tell ourselves we’re 

not good enough, not far enough along, not really 

qualified to help people...and then we go into a 

shame spiral that leaves us sitting on the couch 

binging on Netflix and chips & cheese (insert 

your junk food of choice here).

Actually, your story is the one thing that both 

makes you totally unique AND will make you 

magnetic to the right people. It’s not the systems, 

or the structures, or any fancy bells and whistles-

it’s your story that makes you memorable and 

attracts your ideal clients.

Today, we’re rediscovering what you’ve forgotten 

about yourself.

During this challenge, you’ll be creating what 

I call a Confidence Resume (click to download 

the interactive PDF here), and it will be the 

centerpiece of knowing your niche.

Today, we’ll complete pages 2-3: 

accomplishments when you were young.

Fill in each part of pages 2-3 with as much as you 

remember. The point is NOT to get this totally 

done, but to give it a start so that your mind can 

work on it throughout the week, while you’re 

sleeping, working and doing other things.

ACTION STEP 1: Complete pages 2-3 on your Confidence Resume.

ACTION STEP 2: Watch the Day 1 Livestream by clicking below. 

ACTION STEP 3: Write below one thing you’re proud to be, have accomplished, or survived 

when you were young! 

DAY 1 VIDEO CONFIDENCE RESUME

http://www.lifewithpassion.com/s/ConfidenceResume.pdf
https://youtu.be/_q4N1Klb6q4
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— Day Two —

The Sweet Spot
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Now, you have your Confidence 
Resume underway, and while you’re doing 

other things, your brain will be working on it 

in the background, bringing to your attention 

more things to add to it throughout the week and 

beyond!

Today we’re asking the question:

What are you good at that you also 
LOVE doing?

Many of us got stuck in our Zones of Excellence 

doing something we were good at, but that we 

didn’t truly love. For instance, my first business 

was in online marketing. I am really good at it, 

but it wasn’t THE thing for me, and deep down, I 

knew it. Can you relate?

Maybe you’re good at math, maybe you got a job 

doing it because it was the practical thing to do, 

but you don’t love it.

Something you’re good at that you also love 

doing--now that could be your Zone of Genius, 

the thing you’re uniquely gifted to do! (Thank 

you, Gay Hendricks for teachings us about these 

Zones in your outstanding book, The Big Leap!)

This is a fun one--this is an awesome question to 

ask to get clarity on your ideal client!!!

It may not be just ONE THING, mind you. I love 

a lot of different things, and I get to combine as 

many as I want in my business, but there are also 

some I love that are not my business, and that’s 

ok too! Give yourself some permission to explore 

here rather than just trying to fit all the things 

you love into one business.

If you already know what you are good at and 

what you love doing in your business, fantastic! If 

not, that’s ok too.

This may seem like an obvious one at first 

for knowing your niche, but it’s key and often 

overlooked when building a business by doing 

work you love, with clients you love!

We’re not just asking what skills you’ve honed in 

a job or in school or a certification, we’re bringing 

this back to your story. So whether you’ve worked 

with zero clients or 100, you will be able to 

answer this!
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What accomplishments do you 
recognize in your life?

Let’s look at this another way: 

When it comes to your business or your life, what 

results have you gotten for yourself that you’re 

proud of? 

For example, if you’re a health coach, have 

you lost weight? Re-balanced your hormones? 

Regained your health? Exploded your energy 

levels? Gotten off prescription medication? All of 

these could be things your ideal client is wishing 

they knew how to do, too!

What about things you’ve done for others? In past 

jobs or businesses? As a volunteer?

Were going to be answering all of these questions 

and more on pages 4+5 of the Confidence 

Resume today so get ready to dive in!

Key to all of this is identifying what you are 

proud of AND enjoy, not what you feel you 

“should” be good at. You’re a multi-talented 

person, so there are a lot of things you COULD 

do, but you started a business to do what you’re 

passionate about, right? Right!!! :)

ACTION STEP 1: Fill out Pages 4 and 5 of your Confidence Resume. 

ACTION STEP 2: Watch the Day 2 Livestream by clicking below. 

ACTION STEP 3: Below write one thing you are really good at AND love to do!

DAY 2 VIDEO CONFIDENCE RESUME

http://www.lifewithpassion.com/s/ConfidenceResume.pdf
https://youtu.be/RZ0Xn-3iV9E
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— Day Three —

What makes you weird? 
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Today we’re talking about a 
strange question:

What makes you weird? 

This is the one odd, but powerful question that 

has most quickly connected me to my niche and 

my ideal clients!!!! It helped me get clear on who I 

was meant to serve, and help those people to find 

me.

 So, what’s unique about you?

What are the things that make you feel like the 

odd person out? What makes you feel like an 

outsider? Those are actually the things that are 

key to share and to let your ideal clients know 

that you’re out there, available for them, and you 

get them.

On a personal note, one thing that is weird about 

me is that I’m not an outdoorsy, camping-type 

girl (I love high heels, my shower and my bed!), 

but I’m willing to put on mud boots and get dirty 

for my horses :). It’s a dichotomy.

On a business note, I am an introvert, AND I love 

to be live on camera. I love to be comfy in my 

yoga pants and fleece at home by the fire, AND 

I love to dress up for a live appearance where I 

jump around and deliver a ton of excitement, 

inspiration, motivation, and waving of hands 

:). I’d hate going to an in-person networking 

meeting, but I love building real relationships 

with tons of people online. Make sense?

You might feel like you’re such a weird mix 

of things that you’re being way too specific. 

You’re not! Your ideal client doesn’t have to 

be EXACTLY like you, they just need to have 

something in common or find you relatable. And 

how do you make yourself relatable? By sharing 

specifics about yourself that they can say, “Really? 

ME TOO!!!!

In addition to this one, you’re going to be 

answering a few other questions about your 

accomplishments on pages 6-7 of your 

Confidence Resume today, so dive in and get 

going!
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Do not discount what seems 
“normal” or like everyone has done it!  

This is really important! 

For example, when you’re filling in your 

parenting or relationship accomplishments, just 

because lots of people have been pregnant or 

raised a puppy to be well-behaved or worked 

through issues in a relationship (romantic or with 

a friend or family member), doesn’t mean those 

things were EASY or unworthy of celebration!

You have a lot to be proud of, as you’re already 

discovering. 

Today’s questions are going to help you continue 

to uncover the “secret sauce” that makes you 

uniquely gifted to serve your niche and continue 

to clarify what niche fits you best!
  

ACTION STEP 1: Fill out pages 6-7 of your Confidence Resume.

ACTION STEP 2: Watch the Day 3 Livestream by clicking below. 

ACTION STEP 3: Write below one thing that makes you weird!

DAY 3 VIDEO CONFIDENCE RESUME

http://www.lifewithpassion.com/s/ConfidenceResume.pdf
https://youtu.be/dPl8TIKQcI0
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— Day Four —

From Past to Present
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Today’s topic is: 
What do loved ones say is unique 
about you?

A really powerful part of uncovering and 

rediscovering who you really are, and who you’re 

really called to serve, is to ask some people in 

your life to reflect what they see as unique about 

you. Parents, aunts, uncles, cousins, and friends 

are all great options. Reach out to family or 

friends who’ve known you for a while, at different 

ages, and will be honest, thoughtful and share 

the POSITIVE things they see about you (don’t 

give anyone who could be critical a chance to get 

in your head right now!).

Use the suggested questions (or your own!) from 

the Confidence Resume to ask 2-3 people from 

childhood and the present so you can see what 

patterns emerge!

For example, my dad shares that when I was 4, 

I would completely take adults aback by asking 

them grown-up questions! I was bold and related 

to everyone with ease, and once they recovered 

from the shock, they discovered they could have 

an adult conversation with me, and they would!

At my dad’s work picnic, I asked the CEO to be 

my croquet partner (apparently people played 

croquet back then?), and he was so tickled by a 

4-year-old being that gutsy that he accepted!

Now, over 3 decades later, I’m still known for 

asking powerful questions, and for taking risks 

that seem crazy to others, but to me, feel normal 

and like they’re not a big deal. 

Make sense? Now, it’s your turn!

ACTION STEP 1: Fill out the first half of Page 8--or send emails or texts to people, asking them 

to respond in writing or schedule a time to talk about this with you.

ACTION STEP 2: Watch the Day 4 Livestream by clicking below. 

ACTION STEP 3: Below write one positive thing that people are “always” saying about you!

DAY 4 VIDEO CONFIDENCE RESUME

https://static1.squarespace.com/static/55e8f1c1e4b0a3c721063afe/t/58e2a40286e6c029f7da58c5/1491248137964/ConfidenceResume.pdf
http://www.lifewithpassion.com/s/ConfidenceResume.pdf
https://youtu.be/drEb9zgDzDg
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— Day Five —

Take a Stand
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Today, we’re finishing your 
Confidence Resume by answering 
this question: Who do you take a 
stand for, and how?

This question can be illuminating in nailing 

your niche, because it reveals who you are 

especially passionate about helping!

For example, I take a stand for high-achieving, 

motivated women who want freedom to travel, 

to be free of a 9-5 job, to work when they want, 

where they want, how they want.

I take a stand for women earning money on their 

own terms.

I take a stand for women to know that no matter 

what they’ve been through, it’s possible not only 

to survive, but to thrive.

How do I take a stand for them?

I take a stand by teaching them how to uncover 

their unique gifts, gain confidence, and 

understand online business in order to make 

money doing what they love!

Now, it’s time to put the pieces together in your 

business, so that you feel clear on your niche, 

clear on why YOU are the right person to serve 

your ideal clients, and so you’re ready to get out 

and do just that!

What of these results would you like to help 

others get (either accomplishing something 

you’ve accomplished, or helping someone feel as 

you feel, or both)?

ACTION STEP 1: Answer the question on the second half of page 8.

ACTION STEP 2: Look back over your Confidence Resume! Answer: What are the themes that 

run throughout? How will you use these in your business? Based on all these things, WHAT’S 

YOUR NICHE, you passionate woman, you?

ACTION STEP 3: Watch the Day 5 Livestream by clicking below. 

ACTION STEP 4: Write a summary of your niche below.

DAY 5 VIDEO CONFIDENCE RESUME

http://www.lifewithpassion.com/s/ConfidenceResume.pdf
https://youtu.be/cVQF4t7hVmA
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There you have it, your niche! Now you know where and on 

who to focus in order to grow your business and fill it with ideal 

clients, so that you can make the money and impact you’re 

desiring!

I’d love to know your questions and celebrate the success 

you’re having, so I’d like to personally invite you to my private 

Facebook group, The Passionate & Profitable Entrepreneur 

Society, to connect with you further!

Join now and share what you discovered as your niche! 

Do you want to know more about how I can support you in 

putting these pieces together and getting your first or next 

client, so that you can make the money you know you’re capable of and have the impact AND 

freedom you’re desiring?

You’re invited to a Clarity Call with me to learn I support my clients in building their passion & 

freedom-based businesses!

Click here to schedule your complimentary Clarity Call!

Lots of love,

Now, Let’s Monetize Your Niche!

Visit my website: www.lifewithpassion.com 

Join my group on Facebook: The Passionate & Profitable Entrepreneur Society 

Tweet with me: twitter.com/lifewpassion 

Follow me on Instagram: instagram.com/lifewpassion

Christine

http://www.facebook.com/groups/lifewithpassionsociety
http://www.facebook.com/groups/lifewithpassionsociety
https://calendly.com/lifewithpassion/claritycall
http://www.lifewithpassion.com
http://www.facebook.com/groups/lifewithpassionsociety
http://www.twitter.com/lifewpassion
http://www.instagram.com/lifewpassion
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